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Summary: “Property prices will continue to 
appreciate this year, supported by rising rents. 
Cap rates that are already at or below historic 

lows, continue to decline, but the rate of decline is 
expected to slow, especially in light of the Federal 
Reserve Bank’s decision regarding rates this fall.”

Investment Market Overview
Recent metrics are currently 
pointing to great similarities 
between 2015 year-to-date 
performance and the pre-
recession periods of 2005 and 
2006. Real Capital Analytics 
reports investor concerns about 
the similarities in the current market to those leading up to 
the last peak. It’s an interesting topic with a lot of support 
from current pricing and frothy demand from the investment 
community. 

To put commercial real estate sales volume from the first 
half of 2015 in historical perspective, National Real Estate 
Investor noted that investment sales volume is now outpacing 
the figure recorded at the peak of the previous cycle in 2006. 
Based on data from Real Capital Analytics, total investment 
sales volume recorded on sales of multifamily, office, retail, 
industrial and office properties in the first half of 2015 
reached $255.1 billion compared to $201.2 billion in the first 
half of 2006. 

Fortunately, the drivers of the market are different today than 
back in 2005 and 2006 and it’s very apparent in the Reno/
Sparks market. The previous peak was buoyed by residential 
construction and home appreciation. This time around, it 
seems the fundamentals are healthier as they are based on 
real job growth. 

Local Economy

According to the most recent Moody’s Analytics report for the 
Reno area, Reno is forging ahead and the future looks bright 
thanks to competitive business and living costs, snowballing 
industry investment, and healthy in-migration. Housing 
values and incomes are rising, supported by an influx of 
new, higher-paying jobs among the high-tech and logistics 
industries.

In fact, according to the executive director at the Economic 
Development Authority of Western 

Nevada, the projected demand 
for new housing, apartments and 
condos is beyond the scope of 
any prior housing boom. Using 
conservative estimates there will 
be more than 50,000 new jobs 
by 2020, with more than 60,000 
new residents. To consider the 
magnitude of Northern Nevada’s 

housing challenge, the Economic Indicators Planning 
Committee (EPIC) estimates that we’ll need some ±50,000 
new (single family) housing units by 2020. Previously, the 
highest number of new housing units ever built in Reno/
Sparks was just over 6,000 in 2005, and we’re going to soon 
need almost 9,000 a year for the next five years.

Recent State and Local Rankings
Recent, notable state and local rankings during the second 
quarter included: 

June 2015

• Nevada ranked second in the nation for private sector 
job growth. According to the U.S. Bureau of Labor 
Statistics, Nevada added jobs at a rate of four % in 
2014, creating a total of 1.06 million jobs over the year 
- an increase of 40,700 new jobs for 2014.

May 2015

• Princeton Review ranked University of Nevada, Reno’s 
Executive MBA Program in the Top 25

• Nevada ranked #8 among the “Top 10 Best States for 
Business” in Chief Executive’s 11th Annual Survey

• Reno/Sparks Ranked #6 Among the “Top 10 Metro 
Areas for Q1 2015 Double Digit Home Price Growth” 
according to the Wall Street Journal

• Ranked by Entrepreneur.com as one of three alternative 
tech startups cities with less traffic, more housing

• Reno Ranked Among the “Top 50 Best Cities to Start a 
Career” according to WalletHub
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housing units by 2020, due to projected job growth 
and the subsequent expected influx of new residents to 
the market. As this picture takes hold, we’re witnessing 
a continually tightening residential market as resale 
inventory continues to recede, prices increase, and 
there are fewer bank-owned or short sales.

In fact, in May of 2015, Reno/Sparks, Nevada was 
ranked among the top 10 metro areas nationwide 
(out of 174 total) for home price appreciation by the 
Wall Street Journal. According to the article, the Reno/
Sparks’ median sales price of existing single family 
homes rose by 17% from Q1 of 2014 into Q1 of 2015.

Meanwhile, according to the Reno/Sparks Association 
of Realtors, as of June 2015, the Reno/Sparks 
median price was down 2% to $278,500 compared 
to $285,000 in May. But median sales price was up 
11% from June 2014. Also during June 2015, Washoe 
County had 622 sales of existing single-family homes 
representing an increase of 10 % from June 2014, and 
was exceeded only by June 2005 sales (aka the real 
estate boom). And, at the end of June of 2015, there 
were 2.8 months of unsold inventory based on the 
monthly sales rate. 

According to Metrostudy, annual new home starts 
increased 30% over Q2 of 2014 and the number 
of finished vacant homes is at its lowest level since 
Metostudy began tracking the Reno market in 2006. 
However, at the same time, the number of homes 
under construction has increased by 54% since last 
year but, EDAWN is projecting that the region is going 
to soon need almost 9,000 a year for the next five 
years. So there is certainly some room to grow. 

Outlook
Property prices will continue to appreciate this year, 
supported by rising rents. Cap rates that are already 
at or below historic lows, continue to decline, but the 
rate of decline is expected to slow, especially in light 
of the Federal Reserve Bank’s decision regarding rates 
this fall. 

Office

The growth of the office market continues to be driven 
by a balance of new companies entering the market 
and existing company expansions. Limited supply of 
large contiguous space is paving the way for new 
construction to begin within in the next 12 months. 
Overall, the market vacancy rate dropped to 16%, and 
among class A office buildings, the vacancy rate now 
stands at 12%. Average asking lease rates dropped 
ever so slightly by $0.01 from Q1 of 2015. The office 
sector also witnessed its highest absorption since Q3 
2013 at 63,099 SF. 

Industrial

Over 1.5 million SF of industrial product was 
delivered during Q2 of 2015, the highest number 
seen since 2008. Sale activity was dominated by 
institutional investment acquisitions. Overall, the 
sector experienced another strong quarter with over 
1.4 million SF of net absorption (50% of which can 
be attributed to PetCo’s 770,000 SF build-to-suit). 
Despite strong absorption, vacancy remained flat at 
6.74% due to new construction; the average asking 
lease rate stayed the same at $0.38/PSF. 

Retail

The retail sector saw decreased vacancy in Q2 of 
2015 (now at its lowest level since Q3 of 2011) and 
an increase in net absorption and completions, while 
the average asking lease rate remained the same 
at $1.22/PSF. Overall, the retail market continued a 
healthy absorption trend set in Q1 of 2015. In terms of 
construction, two pads consisting of nearly 11,000 SF 
were completed this quarter at the Outlets at Sparks, 
and two additional projects are currently underway: 
Sticks at Midtown, and a pad at The Summit Sierra. 

Residential Market Activity

The big news in the housing market during the second 
quarter was the simple fact that economic development 
officials announced the need for some ±50,000 new 

Commercial Activity
According to CBRE’s Q2 2015 MarketView reports, below is a summary of current market statistics:

Table 1 Vacancy Rate Net Absorption Average Asking Lease Rate Completed Construction

Office 16.0% 63,099 SF $1.52/PSF 0 

Industrial 6.7% 1,457,171 SF $0.38/PSF 1,650,660 SF 

Retail 14.3% 51,096 SF $1.22/PSF 10,692 SF 

* THE ARROWS ARE TREND INDICATORS FROM A QUARTER OVER QUARTER TIME PERIOD AND DO NOT REPRESENT A POSITIVE OR NEGATIVE VALUE. Source: CBRE Research, Q2 2015.
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Property Name 
Address

Date 
of Sale

Price SF
Year 
Built Comments

BULK PORTFOLIO SALE
KTR PORTFOLIO TO 
PROLOGIS/NORGES
Reno/McCarran, NV

Local Properties Sold:
(1) 9085 Moya
(2) 1381 Capital
(3) 555 Milan Drive

6/1/2015
$5,900,000,000
(Entire Portfolio)

(1) 226,000
(2) 566,875
(3) 336,000

(1) 2001
(2) 2007
(3) 1996

This transaction represents the sale of a portfolio 
consisting of 322 operating properties located across 17 
US states. The portfolio consisted of approximately 60 
million square foot operating portfolio, 3.6 million square 
feet of development in progress and a land bank with a 
buildout potential of 6.7 million square feet. The portfolio 
was 89% occupied at the time of acquisition.

LOGISTICENTER 395 - 
AMAZON BUILDING 
8000 N. Virginia
Reno, NV 

5/1/2015 $42,250,000 624,000 2015
This 324,000 SF building was completed in January of 
2015 and leased to Amazon on a 20-year term lease.  

ZULILY WAREHOUSE 
BUILDING 
3200 USA Parkway
McCarran, NV

4/10/2015 $41,750,100 707,010 2014

The 707,010 square foot industrial building located at 
3200 USA Parkway in McCarran, NV sold for a confirmed 
price of $41,750,100 or $59.05 per square foot. Tenant 
is Zulily on a long-term lease. 

RENO TAHOE TECH 
CENTER, BLDG.1 
10315 Professional Circle
Reno, NV 

5/28/2015 $11,750,000 63,548 2002
REO sale. Property is a 63,548 SF Class A office building 
that sold from LNR Partners to Renown Health. Built in 
2002, the property is situated on 4.50 acres.

WAREHOUSE BUILDING 
10875 Sage Point (aka 
10875 Lear Blvd.)
Reno, NV

6/30/2015 $8,525,800 181,400 2005

Completed in 2005, this 181,400 SF property contains 
2,265 SF of office space and an ESFR sprinkler system, 
as well as 17 dock door knock outs and one grade level 
door. Located in the Stead/North Valleys submarket.

SOUTHWEST PAVILION 
8155-8195 S. Virginia St.
Reno, NV

4/20/2015 $8,500,000 75,357 1987

Former Scolari's anchored neighborhood center with 
Scolari's (47,410 SF) that vacated in October 2014.   
In-and-Out pad sold directly to In-and-Out in a separate 
transaction in April 2015. 

FORMER SCOLARI’S 
BUILDING 
6255 Sharlands Avenue
Reno, NV

4/29/2015 $5,100,000 46,205 2004
Former Scolari's grocery store located in Northwest Reno's 
Scolari's shopping center. Purchased by a by Saint Mary’s 
Healthcare.

LAS BRISAS PAVILION 
5020 Las Brisas Blvd.
Reno, NV

6/22/2015 $4,175,000 13,854 2006

Las Brisas Pavilion consists of two multi-tenant retail 
biuldings totaling of 13,854 SF situated on a single 
parcel. Tenants at this center include American Family 
Insurance, Beach Hut Deli, Keva Juice, Squeeze In, 
Subway, and others. Sold at 7.42% cap rate.

SILVERADA PLAZA 
2424 Oddie Blvd.
Reno, NV

5/29/2015 $4,100,000 73,414 1967

Silverada Plaza is a fully-leased two-tenant retail building 
anchored by Goodwill Industries and Dollar Tree.   The 
property has recently undergone a series of attractive, 
cosmetic and capital improvement upgrades.  Long term 
tenants with Goodwill extending their lease for a new 10-
year term at closing. Sold at 10.05% cap rate.

OFFICE BUILDING 
1000 Kiley Parkway
Reno, NV

4/30/2015 $3,175,000 3,000 2007

 The sale consisted of a 3,000 SF building on 11.2 acres. 
The property was occupied by a tenant with two years 
remaining on the lease. After lease expiration, owner 
plans to occupy building.

FORMER LOWE’S 
BUILDING 
2450 Oddie Blvd.
Reno, NV

6/25/2015 $2,900,000 177,809 1998
Former Lowe's building, located at 2450 Oddie Blvd. in 
Sparks, NV. Redevelopment play into storage.

CANYON CENTER
10310 N. McCarran Blvd.
Reno, NV 

4/24/2015 $2,600,000 7,300 2006

Property is a multi-tenant strip retail building located 
in the Canyon Center. Tenants include Little Caesars, 
Paycheck Advance, Qdoba Mexican Grill, Subway, 
Supercuts and Verizon Wireless. Property sold to a 1031 
exchange. Sold at 7.50% cap rate.

RENO | SPARKS | Table 2: Q2 2015 Significant Sale Transactions

Source: Washoe County Assessor’s office, CoStar & CBRE Research, Q2 2015.
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UNEMPLOYMENT 

The state Department of Employment, Training and 
Rehabilitation noted that Nevada’s jobless rate dropped 
to 6.9% in June of 2015. That number is down from the 
7% recorded in May: Gov. Brian Sandoval said the June 
number is the first time Nevada hit below 7% since July 
2008, before the worst of the recession seven years ago. 
This is welcome news after the Nevada unemployment 
rate saw a plateau earlier this year. It held at 7.1 % 
between January and April, following its first month-
over-month increase in more than four years as recorded 
between December 2014 and January 2015. Meanwhile, 
the Reno-Sparks area rose 0.3 percentage points in June 
to 6.4 %, but is down 1.1 percentage points over the year.
Source: Nevada Department of Employment, Training, and Rehabilitation, 

June 2015
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NUMBER OF PROPERTIES SOLD

In Q2 of 2015, top industrial sales included the 
$42,250,000 sale of the Amazon building at Logisticenter 
395 at 8000 N. Virginia, $41,750,100 sale of Zulily’s 
warehouse building at 3200 USA Parkway, and the 
$8,525,800 sale to Prologis of 10785 Sage Point. The 
top office sale was an REO sale of Reno Tahoe Tech 
Center’s Building 1 located at 10315 Professional Circle, 
which sold to Renown Health for $11,750,000. The top 
retail sales included Southwest Pavilion Shopping Center 
at 8155-8195 S. Virginia for $8.5M; the former Scolari’s 
building in Northwest Reno at 6255 Sharlands; and the 
sale of the Las Brisas Pavilion for $4,175,000.

Source: CoStar, Q2 2015

TOTAL COMMERCIAL SALES VOLUME

Total commercial sales volume of non-portfolio 
office, industrial and retail properties was up from the 
previous quarter at $113.1M vs. $60.1M. The number of 
transactions was up slightly from 58 to 62. In looking at 
the year-over-year change, sales volume for the quarter 
was more than double that of Q2 of 2014 when $50.9M 
in sales volume occurred. Note: Not included in this graph 
is the portfolio/partial interest sale from KTR to Prologis/
Norges Bank that included properties like 9085 Moya, 
1381 Capital, and 555 Milan Drive in Reno.  

Source: CoStar, Q2 2015

Chart 2: Total Commercial Sales Volume
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CONTACTS

CBRE CAPITAL MARKETS combines the top investment sales, finance and investment banking businesses into a single, fully integrated global 
service offering. As the recognized worldwide leader in the acquisition and disposition of income-producing properties for third-party owners and as a 
leader in debt and structured financing for all properties, we offer our clients complete capital markets solutions everywhere around the globe. In 2013, 
CBRE led the industry with $87.23 billion of investment sales and loan activity nationally*. In 2013, CBRE ranked as the #1 investment sales firm overall 
according to Real Capital Analytics.

 
DISCLAIMER © 2015 CBRE, Inc. | This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, 
warranty or representation about it. Any projections, opinions, assumptions or estimates used are for example only and do not represent the current 
or future performance of the property. You and your advisors should conduct a careful, independent investigation of the property to determine to your 
satisfaction the suitability of the property for your needs.
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